PROFILE

| seek challenging assignments and
responsibilities as | don't enjoy
stagnating. | am always looking to
improve in every aspect that | can. |
am driven to achieve excellence
because striving means failure is an
option.

PERSONAL DETAILS

Birth date
24 March 1995

Nationality
South African

Address
Western Ca pe

CONTACT

© ck@overnaul.dev
O +27827966066

© nttps/ [www.carelkruger.com/

o https:/ fwww linkedin.com
finfcarel-kruger/

Carel Kruger

SUPPLY CHAIN, MARKETING & IT MANAGER

PROFESSIONAL EXPERIENCE

e Supply Chain, Marketing & IT Manager
TUBESTONE Aug 2020 - Present
Design, development, and implement warehouse, distribution and logistics solutions. SOP, Contract
Management, Supplier Negotiation, Marketing Initiatives and Design, Infrastructure (IT) Management.
Personnel Productivity, Inventory Management, Data Accuracy. Pricing Management. Budget
Alignment, Overhead Management, Costing Stock, Global Logistics Solutions.

® Procurement & Marketing Manager
TUBESTONE Sep 2015 - Aug 2020

® Procurement Administrator

TUBESTONE Sep 2014 - Sep 2015
EDUCATION
¢ Python Data Science Toolbox

DATACAMP 2020

¢ Intermediate Python for Data Science
DATACAMP 2019

® Introduction to Python
DATACAMP 2019

® Introduction to Python (CP-INT)
TORQUE-IT 2019

® Suppy Chain Management (Cum Laude)
UNIVERSITY OF CAPE TOWN 2019

® Import and Export Management
UNIVERSITY OF CAPE TOWN 2017

® National Senior Certificate
CURRO DURBANVILLE (IEB) 2013

SKILLLIST

Supply Chain Management ETL Solutions
100% § Operations 100% §} Market Research [ Planning

Stock Control 75% N Graphic Design

SOFTWARE KNOWLEDGE PROJECTS
— — — — Office Suite & custom Web Development:

Sage / Evolution ERP @ nttps://www.tyrevendor.com/

I E— 5qQL, P\frthon
& nttps://www icglogistics.coza/
—— — — Qlikview
@ nttps://www june-tailored.co.za/
I E— E— Vordprass, HTML, CSS, JS
Adobe Suite ° https://www.carelkruger.com/

ACHIEVEMENTS

° 132% Stock Reduction
Resulting in a 42% Holding cost reduction

8% Bottom Line Saving
4% Drop in Overall Transport Cost

22% Pricing drop from Suppliers after intense
negotiations



